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The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
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aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
‘laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 


by any other insurance journal. 
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LIABILITY LOSS RESERVES 
HE committee on other 
than life of the National Conven- 
tion has 
drafted a bill providing a new method 
for computing liability and compensa- 
tion loss reserves. A test of the pro- 
posed method seems to show that re- 
serves for these two classes would be 


reserves 


of Insurance Commissioners 


materially increased in the majority of 
cases. In the first place, under the pres- 
ent law, there is no definition of the 
amount to be set aside for each pending 
suit under contracts within the first of 


the three years next preceding the date 


as of which the annual statement is 
issued, while the new law would require 
companies to set aside $750 for each suit 
pending under contracts written during 
that year. It is also provided that sixty 
per cent of the earned liability premiums 
of each of the three years next preced- 
ing the date as of which the state- 
Ment is made be set aside as a reserve, 
less all loss and loss expense payments. 
A number of changes are proposed in 
the method of providing reserves for the 
Older policies. Thus, for those three 
Years old and less than five $850 must be 
set aside for each outstanding suit under 
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contracts issued during those years. 
With regard to contracts made five and 
less than ten years previous to the date 
of the annual statement, a sum of $1000 
for each pending suit under those poli- 
cies must be set aside as a reserve, while 
for suits on policies issued ten or more 
years previous $1500 must be provided, 
whereas the present law provides $750 
and $1000, respectively. 

As to the compensation loss reserves 
the new bill would require that com- 
panies set aside sixty-five per cent of 
their earned premiums on contracts is- 
sued in the first three years next preced- 
ing the date of the annual statement, and 
in the case of the first of these three 
years the reserves shall be equal to the 
present value of the estimated unpaid 
claims under the contracts of such year. 
An exception is made in the application 
of this proviso for the statements of 1917 
and 1918, when the ratios 60 and 62% 
per cent, respectively, shall be used in- 
stead of 65. 

Now, the present law and the supple- 
mentary ruling by a number of Insur- 
ance Commissioners required a factor of 
54 per cent of the compensation pre- 
miums for 1915 statements and 60 per 
cent for 1916 statements. This was car- 
ried out in every State except California, 
where the reserve law required a 70 per 
cent factor. Those companies which 
have been liberal in their provision for 
compensation reserves would doubtless 
show up advantageously under the ap- 
plication of the proposed law, as their 
reserves would not be so high. On the 
other hand, the companies which have 
adhered strictly to the requirements of 
the insurance departments would be re- 
riously hampered by the proposed meas- 
ure and possibly might be made to appear 
technically insolvent. 

There is one provision in the proposed 
law that will doubtless meet with much 
resentment and opposition by the com- 
panies, and that is the paragraph of Sec- 
tion 3, which reads: 

Whenever in the judgment of the Insurance 
Commissioner, the liability or compensation 
loss reserves of any insurance corporation, 
calculated in accordance with the foregoing 
provisions, are inadequate, he may, in his dis- 
cretion, require such corporation to maintain 
reserves based on individual estimates. 

This clause, manifestly, would give 
the supervisors of insurance companies 
very wide powers, the advisability of 
which is questionable. In the case of 
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liability claims, especially, it is more often 
than not the case that the judgment of 
the experienced company manager is of 
greater worth in the determination of the 
value of a particular claim than that of 
a hypercritical official. The careful 
manager is equipped with information 
about every detail of each claim. Evi- 
dence submitted on behalf of claimants 
is frequently more severe in its wording 
than the actual case warrants and claims 
for damages for such amounts as $2500 
or $3000 frequently dwindle down to 
actual settlements of $500 to $100, 
and not infrequently even less amounts. 
An examiner representing an insurance 
department who is not familiar with the 
details of such cases would doubtless be 
prone to set aside large amounts in his 
estimates on the basis of the claimant’s 
briefs and arguments, and thus work a 
great hardship upon the company or com- 
panies under examination. In fact, such 
a case has been known to occur within 
the past few months whereby the esti- 
mates of an ambitious examiner se- 
riously depleted the surplus of a going 
company, despite the fact that all claims 
and losses were reserved for in com- 
pliance with the State laws. 

It is not that the companies do not 
favor the maintenance of adequate re- 
serves that such a clause would be ob- 
jected to, but rather that it affords the 
insurance supervisors a rather powerful 
weapon which it would be possible to 
exercise against the tried judgment of 
the companies and managers, 


FOR SAFER CONSTRUCTION 
HE difference between the European 
and American methods in legislat- 
ing in connection with fire loss and in- 
demnity was succinctly put by Com- 
missioner W. F. Dunbar of Tennessee 
in his address before the National Con- 
vention of Insurance Commissioners 
upon the subject of schedule rating. 
After stating that fire insurance rates in 
Europe are low because losses are small, 
he said: 

The reason European losses are so small is 
because they have legislated against fires in- 
stead of legislating against fire insurance com- 
panies. We have been so busy regulating the 
insurance business we have not had time to 
regulate the fire waste. They have directed 
their attention to the suppression of fires; we 
have spent our time discussing mere mani- 
festations of a vital, economic problem, and 
instead of dealing with fundamentals we ex- 
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periment with legislation that operates not at 
all upon the cause but only upon the manner 
of distributing an appalling waste. Their laws 
fix the doctrine of personal responsibility, and 
we pass valued policy laws which encourage 
arson and reward the dishonest at the expense 
of the honest. They have building laws 
strictly enforced. Few of our States have 
such laws, and where they have been adopted 
in our cities they are frequently disregarded 
or suspended in the interest of individuals. 
Our fire waste is largely a matter of mental 
attitude. 

This goes to the root of the matter, 
and is but too true a presentation of the 
deplorable weakness of the position oc- 
cupied by most of our legislators. Per- 
haps their best excuses for not prescrib- 
ing building regulations designed to pro- 
duce greater safety for life and property 
have been the relative newness of the 
country, the plentiful supply of timber, 
and the much greater proportionate ex- 
pense of, safe building in many districts. 
Now, however, with the disparity in cost 
of combustible and non-combustible 
building materials materially lessened, 
with an annual fire loss averaging about 
$250,000,000, and with an awakening 
public sense of the need of broader 
measures for the protection of life and 
property from fire, the time is auspicious 
for legislation throughout the land which 
will prescribe safer construction methods 
for use in the erection of new structures 
and in the material alteration of old ones. 

The National Board: of Fire Under- 
writers has prepared the way for laws 
and ordinances of the character indicated 
by having formulated model codes. Now 
let our public authorities give this sub- 
ject the attention it deserves, and the per 
capita fire loss in the United States 
should show a declining tendency which 
ought to be distinctly noticeable within 
the next few decades. Posterity will 
reap a great and increasing benefit from 
such action by present-day legislators, 
while those owning or occupying the im- 
proved class of buildings will secure due 
recognition of their slightly augmented 
investments or rents in the decreased 
rates of premium on their fire insurance. 

CREDIT IN FIRE INSURANCE 
HE question of the continued grant- 
ing or the possible rescinding of 
credit in fire insurance is one which has 
vexed fire underwriters for many years. 
The custom grew up in the dim past, be- 
fore such refinements as anti-discrimina- 
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tion laws, etc., had been developed. 
While the custom of agents in giving 
credit to customers has gained a strong 
foothold, and has in numerous instances 
been abused, it is undoubtedly a difficult 
one to uproot. 

Theoretically, the fire insurance busi- 
ness is conducted upon a cash or reason, 
ably short credit basis; but actually it is 
a hard task to secure the adoption of 
even so generous a rule as the Troy plan, 
and its literal observance when adopted. 
Most business men are accustomed to 
credit of reasonable length in connection 
with their dealings in their respective 
lines of trade, and likewise expect simi- 
lar courtesy when buying fire insurance. 
Many life insurance policies now con- 
tain an explicit extension of credit for 
thirty days, so that the expectation of 
equal credit from fire insurance com- 
panies does not seem unreasonable. 

It is not so much the allowance of a 
reasonable time for the payment of pre- 
miums that occasions worry to fire un- 
derwriters, however, as the fact that so 
many policyholders take undue advan- 
tage of such allowance, and are apt to 
return policies “not wanted” after the 
lapse of considerable time, of course de- 
clining to pay a premium for the time the 
insurance was in force, or would have 
been claimed by the policyholder to have 
been in force had the insured suffered a 
fire loss during that time. 

Where anti-discrimination laws are 
in effect it might be argued, with at least 
some color of justice, that every policy- 
holder is entitled to as long credit as is 
any other policyholder, and that the 
granting of credit to one and not to an- 
other violates the law. If this- view 
should be upheld by State insurance 
authorities or the courts, it would afford 
good ground for the fixation of time 
limits beyond which no credit could be 
granted by any company or agent. 


T has been noted that in proportion to 
the increased number of employed 
persons there has been a falling off in 
the number of industrial accidents re- 
ported by employers to the various in- 
At first glance 
one is likely to conclude that there has 
been a remarkable improvement, due to 
the installation of safety devices and 
rules for behavior on the part of work- 
men, Doubtless there has been a great 


dustrial commissions. 
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improvement along these lines, but the 
real reason for the falling off in accidents 


reported is probably due to another 
cause. Employers have adapted them- 
selves to the workmen’s compensation 
law, and in all probability are taking 
chances in the matter of reporting acci- 
dents, giving attention only to those 
which, in their judgment, are likely to 
require compensation. Such an ex- 
planation will account for the fact that 
all the companies are paying compensa- 
tion on a greater percentage of the acci- 
dents reported than was formerly the 
case. While it is true that reporting 
only accidents which are likely to re- 
quire compensation alleviates much of 
the statistical labor of the companies 
and compensation commissions, there 
is always the danger that what ap- 
pears to be a very slight accident at first 
may result more seriously and call for 
not only compensation but also litigation, 
the avoidance of which is much to be 
desired. 
. om sense in the administration 
of workmen’s compensation laws is 
elicited in the following news item: 

The Industrial Accident Commission of 
California has ruled that where an employee 
fails to use safety appliances and disregards 
notices and instructions from his employers 
regarding such equipment, his act constitutes 
willful misconduct, and removes the employed 
from the protection of the Workmen’s Com- 
pensation Act. 

Such a ruling will do more to encour- 
age the use of approved safety appli- 
ances by employees and thus materially 
aid in the campaign to educate the work- 
man to his individual responsibility in 
the matter of accident prevention. It is 
not unreasonable to say that the ma- 
jority of accidents among industrial 
workers are due to indifference to rules 
and to personal carelessness and neglect. 
When an employer installs safety de- 
vices at his own expense for the pur- 
pose of improving the working condi- 
tions, it is up to the workman to utilize 
the appliance, and his failure to do so 
should justly deprive him of the ben- 
efits of workmen’s compensation laws. 


HE ruling in Iowa to the effect that 
fire insurance companies writing 
automobile ptoperty damage insurance 
anywhere would be debarred from writ- 
ing insurance in Iowa has raised a very 
awkward problem. The right of the Iowa 
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authorities to pass upon the business 
written outside of that State may be 
questioned by some, but the probability 
is that the Lowa authorities will be found 
to have sufficient statutory or discretion- 
ary authority to refuse or revoke licenses 
of companies which may disregard this 
ruling. It appears, therefore, to be up 
to the companies to decide, each for 
itself, whether it will prefer to write au- 
tomobile property damage insurance and 
forego the transaction of business in 
Jowa or to reverse this procedure. 


S a safety measure for the protec- 
tion of children, in particular, 
from fire danger, it is recommended by 
Dr. C. F. Pabst, coroner’s physician in 
Brooklyn, N. Y., that children’s clothing 
be soaked in a solution composed of one 
pound of ammonium phosphate dissolved 
in two quarts of water. This process 
will, in five minutes, render the material 
treated fireproof until it is again washed 
or brought in contact with water. Dr. 
Pabst found that 385 children 
burned to death in New York last year 
because of carelessness in playing with 
portable tin-can fires, so he is led to sug- 
gest this precaution with a view to elimi- 
nating that danger as far as possible. 


were 


A* excellent precedent was estab- 
lished by President Woodrow Wil- 
son when he issued a proclamation to “the 
people of the United States” calling their 
attention to the fact that October 9 had 
been set aside in forty States as “Fire 
Prevention Day,” and calling upon all 
the people to observe that day by clean- 
ing up their premises. He also suggested 
that fire drills be conducted in schools 
and other institutions, that local authori- 
ties give attention to the subject of better 
building regulations and fire prevention 
and protection, and that a campaign of 
education along the line of fire preven- 
tion be carried on among the people. 


Chicago Office of The Spectator Company 

On Monday, October 16, David M. McFar- 
land became manager of the Western Depart- 
ment of The Spectator Company, with head- 
quarters at our Chicago office in the Insurance 
Exchange building in that city. Mr. McFar- 
land has been connected for the past six years 
with The Western Underwriter, having re- 
cently resigned that position, and is well 
known to insurance men throughout the Mid- 
dle West. He is cordially recommended to 
our patrons, clients and friends in that ter- 
ritory, 
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SOUTHLAND LIFE REINSURES 
ANOTHER 


Takes Ordinary Business of Prudential Life 


of San Antonio 








[Special Dispatch to THE SPECTATOR] 

DALLAS, .Tex., October 16, 1916.—The South- 
land Life Insurance Company of this city has re- 
insured the ordinary business of the Prudential 
Life Insurance Company of San Antonio, and the 
First State Life of Houston has taken the in- 
dustrial business. The insurance involved in 
the deal amounts in the aggregate to about $4,- 
500,000, of which $1,000,000 was ordinary life and 
the balance industrial. 

The Prudential Life of San Antonio has been 
hampered by a small capital. It was organized 
in 1911, with a capital of $150,000, of which only 
a small portion was ever paid up. Last year 
the company reduced its capital to $105,000, con- 
tributing the difference to surplus. The total 
premium income last year was $127,009. W. A. 
King was president and Edward McTighe was 
secretary and treasurer. 

By the terms of this deal the Southland Life 
adds $1,000,000 to its insurance account, bringing 
its total insurance in force up to about $20,- 
000,000. As of December 31, 1915, the company 
had a premium income of $688,824, assets of $2,- 
143,132, and a surplus of $355,796. The officers of 
this company are: Harry L. Seay, president; 
Louis Linzmeyer and A. S. Doerr, vice-presi- 
dents, and J. W. Hurst, Jr., secretary. 

D. D. Dickison, formerly with the Amicable 
Life of Waco, has been appointed agency super- 
intendent of the company, with headquarters at 
Dallas. 


Life Insurance Lectures 

An instructive series of lectures is being given 
under the auspices of Columbia University on 
Friday of each week at 5.30 P. M. These lec- 
tures are of special interest to agents, and for 
the convenience of the many who put in most of 
their time in downtown New York they are 
given in the auditorium of the Merchants Asso- 
ciation in the Woolworth Building. Every phase 
of the business is covered, including such sub- 
jects as income policies, group, insurance, total 
disability benefits, unsound plans of life insur- 
ance, insurance of impaired lives, annual state- 
ments, while six lectures will treat of the es- 
sential legal phases in which salesmen should 
show an interest. Further particulars concern- 
ing this course may be obtained from the secre- 
tary of Columbia University. 

The university also offers a complete profes- 
sional course in business for both men and 
women. The object is to afford a sound theoret- 
ical basis, thorough preparation, and a prac- 
tical training for business. Students may take 
a full four-year course or a course of two or 
three years, while there are also evening courses 
and opportunity afforded to take special courses. 


Changes State Managers 

The Inter-Southern Life of Louisville has 
made two important changes in its field con- 
nections. The office at Jacksonville, Fla., has 
been closed and consolidated with that at 
Gainesville. M. M. Parrish and Charles B. 
Capers, both successful insurance men, have 
been placed in charge of the Gainesville office as 
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State managers. The other change was made in 
Mississippi, where C. H. Baker, former superin- 
tendent of agencies of the Florida Life, which 
was absorbed by the Inter-Southern, and J. R. 
Forrester will take charge as State managers, 
with headquarters at Greenwood, Miss. 

The Inter-Southern has made unusual gains 
during the present year and the agency force 
under the supervision of Stanley Reed, assistant 
secretary of the company, is proving efficient 
and conscientious. 


—~ 


Changes in Surety Fund Life 

The official roster of the Surety Fund Life of 
Minneapolis has undergone a number of changes. 
Leslie C. Lane remains as president. E. J. 
Miller, secretary, has sold his stock and retired 
from office, his place being filled by O. K. 
Stablein, former Insurance Commissioner of 
South Dakota. C. E. McKinney, president of 
the Sioux Falls (S. D.) National Bank, has been 
elected vice-president, and M. S. Smith, vice- 
president of the same bank, has been elected as 
treasurer of the Surety Fund Life. E. &. 
Wagner of Sioux Falls has been made general 
counsel and Dr. E. Klaveness, medical director. 
The policy of the company will be unchanged 
and it is believed that under the administrative 
guidance of Secretary Stablein the company will 
prosper. In April of this year the company took 
over the Dakota Western and added about $2,- 
000,000 to its insurance in force by this deal. 





The Promotion of Life Insurance Companies 

In an open letter, over his own signature, Wm. 
H. Hunt, president of the Cleveland Life of 
Cleveland, Ohio, has denounced the plans of a 
number of life insurance companies in the sell- 
ing of stock. Some of these companies are now 
being promoted, while others have already 
passed out of existence. The companies which 
he severely criticises embrace the following com- 
panies: American Mutual Life, Cleveland, Ohio; 
Superior Life, Chicago, Ill.; Associates Com- 
pany, financing the Progressive Life of Chicago, 
Ill.; Consolidated Investment Company, Phila- 
delphia, Pa.; Citizens Union Life, Cleveland, 
Ohio; Universal Life, Cleveland, Ohio; Toledo 
Life, Toledo, Ohio; Underwriters Securities 
Corporation, Toledo, Ohio; Consolidated Com- 
panies, Columbus, Ohio; Bank Depositors Guar- 
anty Company, Cleveland, Ohio, and the Royal 
Life, Chicago. Mr. Hunt promises to send out 
additional bulletins dealing with companies in 
process of organization. 





Crescent Life of Indianapolis 

The Crescent Life of Indianapolis began busi- 
ness on September 15. The company has built 
up an agency plant comprising 105 representa- 
tives in Indiana. The policies of this company 
carry a clause providing for loan insurance, 
is issued in multiples of $100 on the term plan 
at a nominal cost. The purpose of this clause is 
to protect the beneficiary. In case the assured 
wanted to borrow on his policy, the company will 
issue a term policy for the amount of the loan. 

The officers of the company are: John C. 
Hume, president; Thos. B. Lyons, treasurer, and 
Leslie D. Clancey, secretary. 


Will Branch Out 
The Detroit Life is preparing to enter a num- 
ber of other States. An increase in the capital 
stock from $105,000 to $200,000 was recently au- 
thorized, and the new issue is now being sold. 
Until the present time the company has con- 
fined its operations to Michigan, 
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ACTUARIAL SOCIETY MEETS 





Fall Session Held at Newark, N. J., 
To-day and To-morrow 





SOCIAL INSURANCE DISCUSSED 


Arthur Hunter of the New York Life Discusses 
Subject—Other Papers 

As guests of the Mutual Benefit Life Insurance 
Company and The Prudential Insurance Com- 
pany of America, both domiciled in Newark, 
N. J., the Actuarial Society of America opened 
its fall meeting to-day at the Robert Treat hotel. 
The session commenced with the president’s 
address, which was a discussion of social insur- 
ance. The paper dealt’ with compulsory insur- 
ance for wage-earners against accident, sick- 
ness, death, invalidity and unemployment, and 
also touched upon old-age pensions, 

A number of other papers will be added to the 
programme. The following have already been 
announced: “Total and Permanent Disability 
Benefits,’’ Mervyn Davis, actuary Equitable Life 
of lowa; ‘Need in Medical Selection § of 
Standards by which to Measure Broader Line 
Risks,”’ Arthur Hunter, actuary New York Life, 
and Oscar H. Rogers, chief medical director 
New York Life; ‘‘Mortality Experience of the 
Aitna Life,’ Edmund E. Cammack, actuary 
A®tna Life; ‘‘Revenue Law of the United States 
Approved September 8, 1916, as it Affects Life 
Insurance Companies,”’ E. E. Rhodes, vice-presi- 
dent Mutual Benefit Life. 

In his address, President Hunter defined so- 
cial insurance briefly as ‘‘an endeavor to give 
a measure of social justice through the assump- 
tion by the community of the burden of the loss 
which the individual sustains through accident, 
death, sickness, invalidity, unemployment and 
old age.’’ Social insurance, therefore, covers the 
following kinds of indemnity: Workmen’s com- 
pensation, or protection against industrial ac- 
cidents; sickness or health insurance, including 
medical attention, surgical and nursing attend- 
ance, medicines and surgical supplies; invalidity 
or permanent disability benefits; old age and 
unemployment. 

These divisions of social insurance indicate 
the responsibility of the community to the indi- 
vidual in the matter of social justice. In other 
words, the community realizes that workers 
should be protected and that it is just as im- 
portant for the industry to bear the charge of 
their destruction or deterioration as it is for 
the industry to replace machinery that has 
worn out. There are three factors responsible 
for this view, and Mr. Hunter gave these as 
follows: 


First, the change from an agricultural to an indus- 
trial nation in which the risk to the employee has be- 
come a serious factor. 

Second, the realization that the average workman 
has not enough surplus earnings to protect himself 
against sickness, accident, unemployment and old age, 
and to leave a provision for his family in event of his 
death during his producing years. 

Third, the increasing belief that the industry or the 
consumer should bear the cost of any misfortune 
which it is not within the ability of the workman to 
avoid, such as accident due to employment, sickness 
due to unsanitary surroundings, unemployment due 
to economic conditions. 


Mr. Hunter then briefly reviewed the history 
of workmen’s compensation legislation and con- 
trasted its results with the cumbersome sys- 
tem of employers’ liability, in which there was 
much extravagant litigation and very little 
In treating the by- 


benefit for the workman. 
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products of workmen’s compensation, Mr. 
Hunter said that the industrial accidents in the 
United States involved an economic loss of 
$250,000,000 a year. Since the introduction of 
workmen’’s compensation, many plants have re- 
duced the number of fatal and non-fatal acci- 
dents materially. Most of this reduction was 
accomplished by the use of safety devices and 
general precaution. A great saving of human 
life has resulted from the requirement that em- 
ployers make the conditions for the employees 
safe in order to get insurance at rates that were 
not unreasonable. Another by-product of the 
laws is the serious competition for business, 
which has already proved most desirable. 


HEALTH INSURANCE 

The next topic taken up by President Hunter 
was sickness insurance. He asked whether it 
is ethically just that ‘practically the entire 
burden of sickness should fall upon the working 
classes; socially, is it expedient? Is it not the 
duty of the community to prevent sickness, and 
when it does occur to limit its ravages as much 
as possible?’’ Mr. Hunter said: “It is estimated 
that of the thirty millions wage-earners in the 
United States each one loses on the average 
nine days yearly from sickness, and that the 
loss of wages and the cost of medical and sur- 
gical attendance are nearly $700,000,000 per an- 
num; that sickness was the apparent cause of 
the poverty in thirty-eight per cent of the 
charity cases studied by the United States Im- 
migration Commission in 1909, and that the 
sickness in many cases was due to occupation.”’ 

President Hunter then outlined the essential 
features of distributing the cost of health insur- 
ance, citing the bill which has been designed 
providing that the State pay one-fifth and the 
employer and employee each two-fifths. The 
reason why the State should bear a part of the 
cost is its responsibility for sanitary conditions 
in the community; the employer for the part in- 
dustry plays in sickness, and the employee 
should bear his share in order to give him some 
responsibility. The by-products of such a law 
would doubtless reduce the cost very materi- 
ally. There would be a great improvement in 
sanitary conditions and a great movement for 
sickness prevention. 

Mr. Hunter said that he did not believe the 
benefits from a social insurance law would be 
sufficiently large to warrant feigning illness 
among workmen. There might be some cases of 
malingering. The first few years of the law 
would probably show an increase in the sick- 
ness rate, part of which might be due to ma- 
lingering, but ‘“‘the greater part would no doubt 
be due to treating diseases earlier in their 
course, thereby resulting in a larger percentage 
of speedy cures and a smaller proportion of 
deaths.’’ He said that a plan of sickness in- 
surance should be based upon the following 
conditions: 


1. The plan must be made inclusive of all employ- 
ments and occupations without discriminations and 
with only such exemptions as are necessary to secure 
the practical administration of the act. 

2. The plan must contain the elements of compul- 
sion, direct or indirect, as a matter of expediency in 
securing the acceptance of the act, 

3. The carrying agency must provide for free com- 
petition as between State, commercial and mutual 
methods of insurance. 

4. Distribution of the cost must be in relation to 
the responsibility for the sickness. 

5. e protection of the funds demands that the 
insurance be predicated upon physical examination. 


The speaker then touched upon maternity and 
total disability benefits. Of unemployment in- 
surance, Mr. Hunter said, in part: 


While unemployment insurance is a social benefit, as 
a matter of fact it is an uneconomic cure for the evil 
of unemployment. It does not stop the waste of un- 
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employed human time, brain and muscle—an enor. 
mous waste, taking the nation at large. The uncer. 
tainty of the job is the greatest evil that hangs over 
the worker, and the removal of that uncertainty js a 
social problem, and one that surely is not beyond the 
ability of man to solve. There are three main Causes 
of irregularity of employment: the first is the sea- 
sonal character of many occupations, keeping the em. 
ployees working at top speed and over hours during 
the busy season, followed by periods of inactivity 
when the slack season comes; this affects the workers 
adversely both physically and morally. The second 
cause is the invention and introduction of labor-saving 
devices, which have sometimes discarded great num. 
bers of workers along with the old processes on which 
they had been busy. This cause has produced wide. 
spread and acute sufferng in past times, beginning 
with the invention of steam machinery and recurring 
whenever new types of machines appeared. The third 
cause of unemployment, and the most spectacular, js 
the recurrence of financial crises. To be thrown out 
of his job through lack of foresight or inefficiency of 
those over his head is a calamity to the worker, ~ 

Insurance against unemployment is an attempt at a 
solution of the problem; but assurance of employment 
is vastly better than insurance against unemployment, 
Our minds should turn in that direction, which is in 
the line of true economics. It is surely within the 
powers of man to reduce unemployment (a) by the 
dovetailing of occupations which are seasonal, (b) by 
the undertaking of road building, sewer construction, 
reclamation of marsh lands, irrigation projects and 
other public works during times of depression, (c) by 
the regulation of output so as to spread the work 
more evenly throughout the year, and by other meth- 
ods which suggest themselves from time to time. 
These should be tested with sincerity and_perse. 
verance. 


Mervyn Davis, actuary of the Equitable Life 
of Iowa, read a paper entitled ‘‘Total and Per- 
manent Disability Benefits.” This paper is 
wholly technical, having to do with the formu- 
las for the various calculations under disability 
benefits. Its object is stated in the first para- 
graph of the paper, which reads as follows: 


A number of excellent papers on total disability 
benefits have appeared in recent numbers of the Trans- 
actions constituting, as stated in one of the discussions, 
perhaps the most valuable literature available on this 
subject. These papers, however, have generally dealt 
with special phases of the subject or particular meth- 
ods of attacking the problems involved and the pres- 
ent paper has been drawn up with a view to furnish- 
ing, especially for the benefit of students, a summary 
of the chief developments of the theory from a prac- 
tical standpoint. 


A paper entitled ‘‘Mortality Experience of the 
A4&tna Life Insurance Company by Plan of In- 
surance,” was read by E. E. Cammack, actuary 
of the Attna Life. The investigation is a study 
of the relative mortality experience during re- 
cent years under the different plans of insurance 
issued by the company. It covers the policies 
issued during the years 1885 to 1913, inclusive. 
The comparison was with the expected by the 
Medico-Actuarial Table. 

Some of the principal results are: 


I. In the largest class of non-participating policies, 
namely, ordinary life, the mortality was but slightly 
above that on participating ordinary life policies. | 

The experience under ordinary life policies, 
both by numbers and amounts of insurance for the 
issues of the entire period closely followed the M. A. 
Table, but upon the issues of 1906-1913 there had 
been a decided improvement. (Both of these were in 
line with the results obtained by Mr. Hutcheson, 1n- 
vestigating the experience of the Mutual.) : 

IlI. The mortality under limited-payment life poli- 
cies was almost as favorable as under endowment 
policies. In both of these, in the participating classes, 
the mortality by amounts was not far from 85 per 
cent of the expected by the M. A. Table. 

V. Under both the limited-payment life and en- 
dowment policies there was a continuous improve 
ment towards the later years. This happened not only 
in that the policies issued in the later years showed 4 
better mortality, but the policies issued in the earlier 
years—in the period 1885 to 1898—showed a consid- 
erable improvement in mortality in the years 1899 to 
191% over those of the years 1885 to 1898. se 

Vv. A notable feature is that the term policies 
showed throughout a low mortality. This is particu- 
larly true of the non-participating term, where, the 
mortality was but 75 per cent of the expected; inas- 
much, however, as 95 per cent of the experience 1m 
this class was for policies not over five years old, the 
effect ot selection on the early policy years may have 
largely accounted for it. In the words of the author, 
“The experience under this plan is, however, too 1m- 
mature to warrant any conclusions as to the mortality 
that will be experienced in the later policy years after 
renewal options have been exercised.” 


E. E. Rhodes, vice-president of the Mutual 
Benefit Life, reviewed the-amended income tax 
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and its relation to life insurance. He said that 
it was his opinion that the law specifically ex- 
empts lite insurance payments from the income 
tax and that the mutual companies, which are 
not conducted for profit, are exempted from the 
tax. The wording of Section 3 is designed to de- 
fine the income. A portion of the section relates 
to “individual beneficiaries’’ of life insurance 
who are exempt from the tax. Mr. Rhodes said 
that he did not believe that the term meant in- 
dividuals in the personal sense, but also included 
partnerships and corporations who had paid the 
premiums on business insurance. The only in- 
come that could possibly be charged to partner- 
ships and corporations on account of life in- 
surance would be the difference between the 
amount of insurance and the total premiums 
paid. Such a charge against a corporation or 
partnership, Mr. Rhodes thinks, would be a dis- 
crimination in favor of private individuals. 


Insurance Auditor Wanted in Illinois 
{To the Editor of THE SPECTATOR] 


The State Civil Service Commission of Illinois 
found it necessary to postpone an examination 
advertised for October 7 for the position of in- 
surance auditor, because so small a number of 
applications had been received that it was not 
worth while to go to the expense of holding the 
examination. 

It is surprising that so few persons should 
apply for this position, which pays from $125 to 
$175 a month. The Commission feels that in 
the many large insurance offices in Chicago there 
should be many persons experienced in the 
clerical work of such offices who would be at- 
tracted by this position. Accordingly the exam- 
ination has been readvertised and will be held 
on November 4, 1916. 

The duties involve verification of accounts and 
records of money collected by Insurance Super- 
intendent, and direct work in connection with 
agency licenses. Applicants are required to 
have training equivalent to high school educa- 
tion, also knowledge of bookkeeping, reciprocal 
and retaliatory insurance laws, proof-reading, 
good penmanship and modern office methods 

STATE CIVIL SERVICE 
COMMISSION OF ILLINOIS 


Springfield, Ill., October 14, 1916. 


Issues New Income Policy 

A new line of monthly income policies has just 
been placed in the hands of the agents of the 
Franklin Life of Springfield. The policies are 
issued on the ordinary life, twenty-payment 
life and twenty-year endowment plans, and 
provide for guaranteed incomes for twenty, 
fifteen, ten or five years. A line of con- 
tinuous monthly income contracts is also of- 
fered. Two features of these policies provide 
that the assured during his life, or the bene- 
ficiary, after his death, may designate a con- 
tingent beneficiary, and that the company shall 
not commute the income, but shall pay it only to 
the person and in the manner designated by the 
assured. 





Bankers Life of Des Moines 


The total new business written by the Bankers 
Life Company of Des Moines during the first nine 
months of 1916 was over $36,000,000, and this is 
a4 substantial increase of 284 per cent as com- 
pared with corresponding period in 1915. The 
total of new business for the month of September 
of this year was over three and a quarter mil- 
lions, which is a gain of 285 per cent as com- 
pared with September, 1915. The aim of the 


Bankers Life field force for 1916 is to write a 
total of $50,000,000 of insurance for the year, 
and in view of the splendid record already 
established, the achievement of this goal is now 
sure, The Bankers Life Company will have a 
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total of over $150,000,000 of legal reserve insur- 
ance in force by the end of the present year. 


REORGANIZES SOME TERRITORY 


Equitable Life Changes Missouri and Other 
States—W. E. Bilheimer’s New 
Connection 


The Equitable Life of New York has divided 
the territories of Missouri, Southern Illinois, 
Southern Iowa and Arkansas into twelve mana- 
gerial districts, and the sub-managers in these 
districts have been promoted to full manage- 
ment. 

This territory was formerly under the super- 
vision of W. E. Bilheimer as inspector of agen- 
cies, with headquarters at St. Louis. Mr. Bil- 
heimer resigned his position last August and the 
Equitable Life, instead of appointing a succes- 
sor, has placed the responsibilities of develop- 
ment on the shoulders of the sub-managers. 
Final plans for the reorganization of the terri- 
tory will be put into effect by Vice-President 
John B. Lunger, who will be in St. Louis on 
October 27 and 28. 

W. E. Bilheimer, during his career with the 
Equitable Life, built up a strong organization 
and developed a force of agents in a compara- 
tively new field for the Equitable that produced 
about $12,000,000 a year. His personal character 
enabled him to gather about him a force of 
agents who were deeply inspired by this leader. 
Mr. Bilheimer has since joined the Franklin Life 
of Springfield, Ill., in the capacity of man- 
ager of sales. His experience will doubt- 
less prove of great benefit to the company and 
field force alike, and he has the best wishes of 
his many friends and his former associates. 








American Assurance of Philadelphia 
The American Assurance of Philadelphia, 
which is now controlled by the Consolidated In- 
vestment Company of Philadelphia, of which 
L. D. Wood, president of the Pension Mutual 
Life of Pittsburg, is the controlling factor, has 
voted to discontinue the accident and health 
lines and will amend the charter accordingly. 
As the company now stands it is a purely life 
company. It is said that the company has made 
a profit during the present year under the man- 

agement which took control about a year ago. 


Fifty-Three Morris Plan Banks 


The Industrial Finance Corporation, which has 
organized the Morris plan banks throughout the 
United States, has thus far established fifty- 
three such banks in fifty-five American cities 
since the first one was organized at Norfolk, 
Va., in 1906. In THE SPECTATOR, for October 12, 
it was stated that twenty-eight such banks had 
been organized since 1906, whereas twenty-eight 
were organized during the past twelve months. 
Superintendent of Banks Richards has termed 
the Morris plan ‘“‘The Helping Hand, Inc.” 





Change in Providers Life 
Max Spiegel has resigned as general manager 
of the Providers Life of Chicago. He organized 
the company and was originally its president. 
He is succeeded as manager by Samuel Blum, 
who has been superintendent of District No. 6 
in Chicago. The new manager, Mr. Blum, was 
formerly a superintendent for the Metropolitan 
Life in New York, and later superintendent for 

the West Coast Life at San Francisco. 
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SALESMEN’S CLUB 





Meeting of New York Association Held 
Wednesday Night 





EDWARD A. WOODS A_ SPEAKER 


ee 


Gave Stirring Addresses to Crowded Hall— 
Other Speakers in Programme 


Edward A. Woods, general agent of the Equit- 
able Life of New York and former president of 
the National Association of Life Underwriters, 
addressed the Salesmanship Club of New York 
at its meeting at the Waldorf-Astoria in New 
York last night. Mr. Woods’ remarks were re- 
ceived with much entbusiasm by the large audi- 
ence, composed of many life insurance agents 
as well as salesmen in other branches of busi- 
ness and industry. 

Four important points were enlarged upon by 
Mr. Woods and illustrated by examples of human 
interest. 

The first point made by the speaker was that 
as the world shrinks the problem of economic 
distribution of goods magnifies. In other words, 
the efficient means of communication and trans- 
portation have so knitted the civilized world 
that production common to one center is 
marketed all over the world. It is not infrequent 
that consumers find a scarcity of goods pro- 
duced nearest them while there is a plentiful 
supply of commodities from remote districts. 
This illustrates the existence of the distribution 
problem. 

In America there has been a remarkable de- 
velopment in manufacturing and an almost utter 
lack of development of selling or distribution. 
The inventive genius and efficiency of the manu- 
facturing world are almost unexcelled, while 
sales efficiency is hardly known, 

Salesmanship is not only an important field 
to develop, but is one in which improvement can 
be made. This is an age of trained men. En- 
gineers, doctors and lawyers, among the pro- 
fessions, and all classes of laborers must be 
trained in order to succeed. The same is true 
of salesmen who, in general, need training. 

At the close of the present war in Europe, 
said Mr. Woods, there will be an exceedingly 
great need for trained salesmen in order to 
meet the competition that will necessarily arise 
in the reconstruction of industrial and com- 
mercial life among the warring nations. 

Mr. Woods told of the work that was being 
done by the Bureau of Salesmanship Research 
at Carnegie Institute in analyzing the qualities 
that contribute toward the successful salesman. 

The meeting was also addressed by Norval A. 
Hawkins, sales manager of the Ford Motor 
Car Company; Hugh C. Chalmers, president 
Chalmers Motor Car Company, and C. Louis 
Allen, president Pyrene Manufacturing Com- 
pany. 


Queen Life Organizing 

The Queen Life Insurance Company is the 
name of a new legal reserve life insurance com- 
pany which is being organized at Chicago by 
Carl Sauer, formerly manager of the claim de- 
partment of the Royal Life of Chicago. S&S. 
Bernstein, a former superintendent of the Royal 
Life, is associated with Mr. Sauer. The cap- 
ital stock authorized is $100,000, which is di- 
vided into 10,000 shares of $10 par value. The 
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stock is being offered at $30 a share, $10 going 
to capital and $20 to surplus. 


Actuarial Clerk Wanted 


Applications will be received at Room 1400, 
Municipal Building, up to November 2, for an 
actuarial clerk in the Bureau of Pensions of New 
York city. The position pays between $1200 and 
$1800 a year. Candidates must present evidence 
of at least one year’s experience in the actu- 
arial department of a life insurance company or 
similar institution in position involving the ac- 
tual performance of similar duties. Candidates 
must be thoroughly acquainted with mathe- 
matics as applied to actuarial work, have a 
knowledge of actuarial terms and be able to 
read actuarial symbols and formulas. 


American Mutual Life 


The American Mutual Life Insurance Com- 
pany, which is in process of organization at 
Cleveland, Ohio, has opened offices in the 
Marshall Building in that city. The company 
was incorporated on October 2, with an au- 
thorized capital stock of $100,000. The organi- 
zation work is being handled by George W. Van 
Fleet. For the first few years the company 
will confine its operations to the State of Ohio. 
It will write life, accident and health insurance 
on the legal reserve plan. 


A new company has been organized in Mon- 
tana, with headquarters at Great Falls. The 
name of the new corporation is the Equity Life 
Insurance Company. The capital stock is $250,- 
000, which is divided into 10,000 shares, to be 
sold at $25 each. The directors are: A. C. 
Jefferson, Highwood; 8S. F. Fuller, Monarch; 
C. F. Lowrie, Stanford; Ole Sanvick, Gildford; 
©. A. Anstad, Fairfield; O. M. Gerer, Hamilton; 
W. M. Burlingame, Nashua; O. 8. Forseth, Farm- 
ington; Joe Glasscock, Shonkin. 


Put Waco on the Map 


At a recent meeting of the Young Mens Busi- 
ness League of Waco, Tex., Dr. K. H. Aynes- 
worth of that city said: ‘The dominating mind 
of Artemas R. Roberts has done more to place 
Waco on the map than any other agency in this 
city.” 

Mr. Roberts is president of the Amicable Life 
of Waco, which is one of the most important in- 
stitutions in that city. The company owns a 
handsome twenty-two story home office building, 
which is one of the imposing structures of Waco. 


Western Union Life of Spokane 


The Western Union Life of Spokane had $26,- 
180,000 of insurance in force at the close of 
business September 15, and the company is 
making an effort to have $27,500,000 on the books 
at the end of 1916. W. M. McConnell, general 
manager, recently said that the agents in Wash- 
ington, Montana, Idaho, Oregon, California, 
Utah, Wyoming and South Dakota have been 
writing at the rate of more than $1,000,000 a 
month, exceeding the business during the cor- 
responding months of 1915 by from 140 to 168 per 
cent. During the first sixteen days of September 
applications for $499,631 were received, as com- 
pared with $567,635 for the entire thirty days 
of September, 1915. 

The company is extending its territory and 
appointing new agents in various States, par- 
ticularly in California, South Dakota, Washing- 
ton and Montana. 

The company will put on a special fifty-three- 
days’ campaign, beginning October 1, in which 
it is hoped that the agents will write $2,000,000 
of business during that period to celebrate the 
tenth anniversary, November 23, of the com- 
pany. Special prizes will be offered for personal 
production. 
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Organize New Association to Improve 
Methods of Selecting Men 





EXECUTIVE COMMITTEE CHOSEN 





Proceedings at Chicago Session This Week— 
Features of Meeting 

At a meeting of life insurance agency officials 
at Chicago on Monday, the Agency Officers As- 
sociation was formed. The meeting, which was 
attended by representatives of more than 
seventy companies, grew out of an insurance 
conference at the World’s Salesmanship Con- 
gress at Detroit last August. 

The object of the organization as set forth in 
the constitution, which was adopted, is ‘‘the con- 
sideration and interchange of opinion upon mat- 
ters pertaining to the betterment of the selling 
departments of life insurance through the im- 
provement in the quality of the men who enter 
the business, through the elimination of those 
who bring discredit to it, and through the study 
of standardized methods of selection and train- 
ing of life insurance salesmen.” 

Rufus M. Potts, Superintendent of Insurance 
in Illinois, addressed the meeting on ‘‘The Kind 
of a Life Insurance Agent I Like to Meet.” 
D. M. Barrett, secretary of the World’s Sales- 
manship Congress, told the members that the 
life insurance men had greatly influenced the 
congress, and he offered every assistance in the 
organization of local sales clubs. 

The executive committee will elect its own 
officers at a later date. The following were 
chosen as the executive committee: Winslow 
Russell, Phoenix Mutual Life, Hartford; George 
B. Stadden, Franklin Life, Springfield, Ill.; W. 
E. Taylor, Equitable Life, New York; H. E. 
Aldrich, Equitable Life of Iowa; G. H. Hunt, 
Imperial of Canada; J. B. Reynolds, Kansas City 
Life; Glover S. Hastings, New England Mutual 
Life, Boston. 


Increased Rates of the Royal Arcanum 

The recent decision of the governing 
atuhorities of the Royal Arcanum to make a 
further increase in rates will probably result 
in a large number of withdrawals on the part 
of the younger and healthier members. The 
story of the successive increases in rates made 
by this large fraternal order affords a striking 
illustration of the need for sound life insur- 
ance which increases in value but not in cost. 
A leaflet on this topic, also embracing a sta- 
tistical record of the order year by year for 
the past decade, has just been issued and will 
be supplied at the following schedule of 
prices: Single copies, 10 cents; 100 copies, 
$2.00; 500 copies, $7.00; 1000 copies, $10.00. 
Orders should be addressed to The Spectator 
Company. 

*““A Short Sermon” —A Leaflet 

A strong argument as to the necessity of 
life insurance, based on the statement that 
there are 3,000,000 widows working in this 
country, forms the theme of a short sermon 
which will be found a most valuable canvass- 
ing document. It points out the duty of hus- 
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hands and fathers in a terse way sure to bring 
applications. Copies of this new leaflet may 
be obtained at the following schedule of 
prices: Single copies, 6 cents; 50 copies, $1.00: 
100 copies, $1.75; 500 copies, $6.00; 1000 
copies, $8.00; 5000 copies $35; 10,000 copies, 
$65. 

If any company or general agency desires its 
imprint on the back of the leaflet, the price per 
thousand is $3.00; $6.50 additional for 5000 
copies. Orders should be addressed to The 
Spectator Company. 


Reliance Life’s New Policy 


A liberal income policy, with a disability 
clause, has been issued by the Reliance Life of 
Pittsburg. This contract provides for an in- 
come for the assured in event of total disability, 
which in no way affects the income guaranteed 
to the beneficiary. The minimum number of in- 
stalments is 240. 


C. S. Samuel Succeeds Father 


At a meeting of the board of directors of Ore- 
gon Life Insurance Company, held on October 11, 
C. S. Samuel, assistant manager of the company 
since its organization in 1906, was appointed 
general manager to succeed his father, the late 
L. Samuel. E. N. Strong, agency supervisor, was 
at the same time appointed assistant manager, 
and H. R. Blauvelt was appointed executive spe- 
cial. Mr. Strong has been connected with the 


company over a period of six years, and Mr._ 


Blauvelt for a number of years. The other of- 
ficers of the company are: A. L. Mills, presi- 
dent; Adolphe Wolfe, first vice-president; Louis 
G. Clarke, second vice-president; William Poll- 
man, third vice-president; Sanford Smith, sec- 
retary; C. F. Adams, treasurer, and Dr. A. J. 
Giesy, medical director. 





Lectures on Group Insurance 

William J. Graham, manager of the group in- 
surance department of the Equitable Life of 
New York, addressed a well-attended meeting 
of the Barebones Alumni Association at the 
Drug and Chemical Club in New York on Tues- 
day evening. Mr. Graham gave an_ informal 
speech and talked on the subject of group in- 
surance, a field in which he has had a vast 
amount of experience. The Equitable Life has 
placed a large number of group insurance con- 
tracts with prominent business organizations. 
Many other life companies have also entered 
the field and found it to be growing rapidly and 
offering unusual opportunities to properly quali- 
fied agents. 





New Manager of Agencies 
The Conservative Life of South Bend has an- 
nounced the appointment of Thomas L. Neal a8 
manager of the ordinary department. Mr. Neal 
has had a wide experience in fraternal and legal 
reserve life insurance organizations. Among 
the companies he has been associated with are 
the Lexington Life of Lebanon, which reinsured 
in the Indiana National, and the insurance de- 

partment of the Knights of Pythias. 


“Life Insurance Salesmanship”’ 
A well-known life insurance company, in the course 
of a recent letter to its field men, made the following 
recommendation: 


Are you not willing to spend one dollar at Py 
preparing yourself to make good in the work an pad 
ceive a hundredfold and possibly more returns 
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your investment? If you think this much of your 
agency, send to THE Specrator, 135 William street, 
New York, enclosing a post office order for $1 and 
ask them to send you by return mail a copy of 
Thomas J. Henderson’s “Life Insurance Salesman- 
ship.’ One reading of this book is worth much more 
than the money, and if read frequently and mastered 
should be worth much more than the money and time 
spent in seeking applications; should be worth thou- 
sands of dollars to you. 


Company Tidings 
—The California State Life of Sacramento is 
making an effort to secure $1,000,000 business during 
October. During the first nine months of this year 
applications for $6,096,008 insurance were received. 


—The West Coast-San Francisco Life has dedi- 
cated October to George F. Limbach, manager of the 
industrial department. During the month it is ex- 
pected that the industrial department will produce 
$250,000 ordinary, as well as $125 industrial increase. 

—The Gold Reserve Life Insurance Association of 
Mt. Pleasant, Ia., a fraternal, is preparing to consoli- 
date with the Merchants Life of Chicago, an assess- 
ment company, because of the requirements of the 
new fraternal law, which would compel a material 
increase in assessments, 


—The Reserve Loan Life of Indianapolis will enter 
its handsome new home-office building in March, 1917. 
The company has placed a number of attractive poli- 
cies in the hands of agents during the past year, and 
these are proving a remarkable success, as evidenced 
by the large returns from new business, 


Life Notes 


—A. H. Tracy is a new general agent for the Bank- 
ers Life Company of Des Moines at Algona, Ia. C. 
H. Gelo is a new district manager for the company 
at Mason City, Ia. 

—Alexander T. Maclean, who has been assistant 
actuary of the Home Life of New York, has been ap- 
pointed to a similar position with the Massachusetts 
Mutual Life of Springfield. 

—Henry D. Dean, for thirty-five years in the 
actuarial department of the New York Life, died 
suddenly last week at his home in Ridgewood, N. J. 
He was sixty-four years old. 

—R. M. Colquitt of Dallas, son of former Governor 
O. B. Colquitt of Texas, has been appointed Texas 
general agent for the Pan-American Life of New 
Orleans, with headquarters at Houston. 

—Perez F. Huff, general agent, life department, of 
the Travelers Insurance Company, started his life 
insurance lecture course last week, which was attended 
by his own agerits and also a number of outsiders. 


—A full account of the report of the American 
Electric Railway Association on methods of insurance 
for employees appears in the casualty section of this 
issue. The report embraces life, disability and health 
insurance, as well as old-age pensicns. 

—The Aitna Life Club began its season meetings 
on October 10 with an interesting programme of enter- 
tainment. The club will meet monthly until May, 
1917, Each session will be purely social in character. 
In June, 1917, the annual outing will be held. 

—Agents can increase their applications for income 
and limited-payment insurance of all kinds by use of 
The Spectator Company’s leaflet, “A Legacy for You.” 
The leaflet presents these forms of insurance in a 
novel manner. Send 10 cents for sample to The Spec- 
tator Company, New York city. 

—Active preparations are being made for the an- 
nual meeting of the Boston Life Underwriters Asso- 
ciation, which will be held in Boston. Samuel Davis, 
House chairman of the Massachusetts joint insurance 
committee, is to speak in reply to the pamphlet of 
President John M. Taylor of the Connecticut Mutual 
on Federal supervision. 

—With your rate book and calling cards carry some 
copies of The Spectator Company’s leaflet entitled 
“Too Busy.” This attractive, forceful leaflet is the 


best answer you can give when a man or woman offers 
the old excuses “too busy,” ‘“‘call again” or “nothing 
doing.” Send six cents for sample copy to The Spec- 
tator Company, New York city. 
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NEW YORK SURVEYS 

Marine Insurance Rates.—The interest in 
the marine rates on war risks since the sub- 
marine raid on the Nantucket coast has not 
ceased, although the first flurry which sent the 
rates to five per cent has quite subsided. Rates 
for the past week have ranged from two to 
three per cent to England and France, and as 
high as five on North African and Mediter- 
ranean ports. The companies are mystified by 
the uncertainty of the German undersea boat, 
and there are as many guesses as there are 
companies. _The fear of submarines showing 
up in raids on the Central American coast is 
nearly as great as regards the munition car- 
riers on the regular routes. 





Insurance Federation Growth.—The Na- 
tional Council of Insurance Federations, which 
embraces over 30,000 members, has planned 
a campaign to resist hostile legislation during 
the coming winter aimed at all classes of in- 
surance companies. Their particular grievance 
is the tendency to give a monopoly of the 
business to the State through legislation. The 
sentiment of the people will be turned against 
these schemes and the Federation members 
hope to defeat them. 

Non-Cancellation Rule.—The members of 
the Exchange are not unanimous on the ques- 
tion of altering the final date for serving 
notices of cancellation of fire policies for non- 
payment of premiums. 
mended to the Exchange by one of the stand- 
ing committees to change the date from the 
twentieth to twelfth of each month when the 
limit is reached, but as this requires a unani- 
sufficient opposition has been 
defeat the 
The matter has been recommitted 


It has been recom- 


mous vote, 
aroused to movement for its 
adoption. 
to the arbitration committee, to report at the 
November meeting. 

Fire Prevention Day.—The companies are 
gratified to hear from their agents in the West 
that the observance of Fire Prevention Day 
brought out a strong response from the 
authorities of nearly all the larger cities and 
towns. The underwriters should see to it 
that the enthusiasm of October 9 does not sub- 
side into a do-nothing-result for the months 
to come. Now is the time to look out for 
fires, and insist on proper precautions to pre- 
vent them. 

C. J. Doyle to Address Meeting.—The In- 
surance Society of New York will hold its 
fall dinner and meeting on Tuesday, October 
24, 1916, at the Hotel Astor, at 7 o’clock P. M. 
The speaker will be C. J. Doyle, associate 
general counsel, National Board of Fire Un- 
derwriters, and his subject “Reminiscences.” 

Local Golf Association.—The fall tourna- 
ment of the New York Fire and Marine In- 
surance Golf Association will be held on Sat- 
urday, October 21, at Somerville, N. J. This 
tournament will be the third held by the asso- 
ciation, which has a membership of approxi- 
mately 100. Suitable prizes will be awarded 
for the following events: In the morning an 
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eighteen-hole medal play handicap, two classes, 
A and B. Prizes in each class for the best 
net and second best net score. Luncheon will 
be served, and in the afternoon an eighteen- 
inch-hole best ball, four-ball medal play handi- 
cap, prize to be awarded to teams making 
lowest net and second lowest net score. The 
prize for the championship of the association 
will be awarded for the best score in the 
morning competition, and special prizes will 
be awarded in the putting contest during the 
day. Dinner will be served at 6.30, the com- 
mittee having made arrangements for enter- 
tainment during the meal and the evening. 
The association will be glad if any one who 
has not already become a member and desires 
to do so would forward to Edward Gallagher, 
treasurer, No. 35 Nassau street, New York 
city, payment of $5, which will entitle him to 
meals, grounds fee, etc. Oswald Kirkby is the 
present holder of the championship, 


Suburban Exchange Election.—Alfred G. 
Martin was on Tuesday elected president of 
the Suburban Fire Insurance Exchange: of 
New York to succeed the late Daniel Prentice, 
and is in turn succeeded as vice-president by 
F*, D. Layton. 

Frank B. Hall & Co., Inc.—The newly- 
elected officers of Frank B. Hall & Co., Inc., 
are: Chairman of the board, Frank B. Hall; 
president, C. P. Stewart; secretary and treas- 
urer, A. IF. Schmidt; assistant treasurer and 
marine manager, E. S. Benfield; assistant sec- 
retaries, J. L. Van Name, Oswald Kirkby, 
W. T. Newcomb and E. P. Merrill. Mr. 
Stewart has acquired a controlling interest in 
the company. : 


CHICAGO AND THE WEST 


Meeting of Fire Insurance Club.—The 
first meeting of the Fire Insurance Club for 
the 1916-1917 season was held on Tuesday 
evening the roth inst. Short talks were made 
by the following members: T. R. Weddell, 
“The Power of the Press’; George E. Haas, 
“Our Club”; A. T. Graham, “Institute Work”; 
W. E. McCullough, “Organization and Boost- 
ing’; Donald M. Wood, “The Casualty 
Course.” These talks were interspersed with 
rousing choruses, which were followed by a 
buffet luncheon. 

Western Union Appoints Committees. 


_John Marshall, Jr., has appointed committees 


as follows for the ensuing six months: Gov- 
erning committee, J. W. Cochran, J. C. Corbet, 
R. E. Lidster, C. R. Street, G. H. Batchelder, 
Dugan & Carr, Thos. E. Gallagher, Fred S. 
James, C. A. Ludlum. The following changes 
were made in other committees: Arbitration, 
Ingraham & Lerch succeed W. N. Johnson; 


W. L. Steele succeeds John Marshall, Jr.; 
bulletin, P. T. Kelsey succeeds Walter Leach; 
governing, Fred S. James succeeds P. T. 


Kelsey; grievance, H. N. Kelsey succeeds W. 
B. Meikle; maps, C. R. Street and S. T. Col- 
lins succeed J. F. Joseph and J. W. Cochran; 
patrol, J. C. Corbet succeeds S. T. Collins; 
press, W. B. Meikle succeeds Thos. E. Gal- 
lagher; publicity and education, G. H. Batch- 
elder and F. W. Koerckert succeed Thos. E. 
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Gallagher and John Marshall, Jr.; traction, 
C. A. Ludlum succeeds Fred S. James; uni- 
form forms, A. F. Dean succeeds W. N. John- 
son; tornado, J. W. Cochran succeeds Thos. 
EK. Gallagher. A new committee on certifi- 
cates of deposit is appointed, of which A. W. 
Perry is chairman, the other members being 
C. W. Higley, F. S. James, G. A. Mowry and 
C. R. Street. 

Board Meeting Postponed.—The quarterly 
meeting of the Chicago Board of Under- 
writers was not held last week owing to a lack 
of quorum. The president will call a meeting 
later. 


BOSTON AND VICINITY 


Boston Insurance Society.—At a meeting 
of the Insurance Society of Boston, held last 
Friday night at the New England Exchange 
assembly room, it was voted to remove the 
maximum age limit as regards membership 
and to keep the lists open for charter members 
until December 31. It was also arranged that 
President Nudd, Vice-President Sondheim, 
Secretary Armstrong and F. M. Salles, Jr., 
should constitute a committee on revision of 
the by-laws. It is intended to hold a dinner 
later in the winter, at which the ladies may 
be invited, and which will be followed by a 
cabaret given by the members and also by a 
dance. 

Losses on IIl-Fated Ships.—The losses to 
American companies on the cargoes of the 
vessels sunk off Nantucket is still kept dark. 
The opinions of marine underwriters incline 
to exaggerate the amounts held by certain 
companies, but to diminish those of offices 
where such opinions prevail. The guesswork 
is more apt to be wrong than right. 





Topics for Fire Prevention Meetings 

The National Fire Protection Association has 
prepared a leaflet bearing the above title, which 
is designed to assist members in arousing en- 
thusiasm in their respective localities by pro- 
moting the holding of meetings devoted to dis- 
cussing the fire waste. Outlines are presented to 
guide prospective speakers in preparing ad- 
dresses upon ‘The Significance of Fire Waste’’; 
“Conflagrations or Sweeping Fires’; ‘Life 
Safety from Fire’; “The City Building Code’’; 
“The Fire Department’’; “The Fire Marshal’s 
Office’; ‘Individual Liability for Preventable 
Fires’; ‘‘The Individual Property-Owner’’; ‘‘Au- 
tomatic Fire Protection,’ and ‘Fires in the 
Home.” Suggestions are also given as to the 
conduct of such meetings. 





Cotton Compress Schedule 

A new schedule of fire rates on cotton com- 
presses and cotton in storage has been promul- 
gated by the Oklahoma State Insurance Board, 
representing a reduction from rates proposed 
by Manager C. T. Ingalls of the Oklahoma In- 
spection Bureau for the companies. The basic 
rates as ordered by the board are $1.25 in cities 
of classes 1 and 2; $1.50, 3 and 3%; $1.75, 4 and 
4%, and $2, 5 and 6. The rates proposed by Mr. 
Ingalls were $2, $2.25, $2.50 and $2.75, respec- 
tively. The board stated that the rates ordered 
would remain in effect until experience should 
justify a modification. Compress men were 


satisfied with the reduction. 
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Membership Now 4500—Recommendations Made 
by Constituent Clubs 


[Special Dispatch to THE SPECTATOR] 

CLEVELAND, Ohio, October 17.—The eighth 
annual conference of the Insurance Institute of 
America was called to order at ten o’clock this 
morning by President J. H. Kenney at the Cleve- 
land Insurance Exchange. The delegates pre- 
sented their credentials and it was found that 
the following clubs were represented: Phila- 
delphia, New York, Boston, Hartford, Memphis, 
Chicago, Cleveland and Baltimore. Mr. Ayer, 
representing the Cleveland Club, made an 
address of welcome, to which the president re- 
sponded appropriately and recommended the 
incorporation of the Institute and the copyright- 
ing of text books. Other officers and commit- 
tees then reported and ali reports were ordered 
printed in the proceedings. 

Three new clubs were admitted during the 
year, bringing the total membership up to 
forty-five hundred. 

The publication of a National bulletin was 
ordered. 

The auditing committee’s report showed a 
small balance in the treasury; adjournment was 
taken at noon to dine as guests of the Cleve- 
land Club with the Chamber of Commerce. The 
speaker was Hon. Thomas H. Lawson of the 
University of Liverpool, who spoke on the sub- 
ject of city planning. 

The afternoon session was devoted to the ap- 
pointment of committees and the reception of 
reports of affiliated societies. The following so- 
cieties reported: Philadelphia, Chicago, Boston, 
New York, Hartford, San Francisco, Memphis, 
Cleveland, Manchester, Baltimore and Water- 
town, N. Y. 

Much progress was shown to have been made 
during the year in educational work, and in 
the preparation of text books. Hartford and 
Baltimore offered the suggestion that the moral 
influence of employers be secured to increase the 
student body. Memphis suggested the comple- 
tion of text books. New York suggested having 
quizzes during the study season and efforts to 
induce former students to finish courses. Cleve- 
land recommended complimentary marks to stu- 
dents falling below passing requirement. Phila- 
delphia suggested securing the moral support 
and co-operation of employers. Chicago wanted 
text books and everything else recommended by 
the other clubs. 


Proposes New Method of Rating 

H. A. Luther, formerly of the North Ameri- 
can Accident, who is organizing an automobile 
insurance exchange in Chicago, proposes to base 
his rates on the weight of the car rather than 
on the horsepower, which is the plan followed by 
the regular companies. He holds that the mat- 
ter of horsepower has little to do with the 
hazard. He claims that when a light car and 
a heavy car collide the light car almost invari- 
ably suffers the greatest damage. When a light 
car or a heavy car collides with another object 
the heavy car usually suffers most. The light 
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car is able to dodge more quickly in congesteq 
city traffic, but this advantage is offset by the 
fact that the light car is more often driven by an 
inexperienced driver, while the heavier cars are 
in charge of experienced chauffeurs. 


Hazard of Private Garages 


Last year there were about 90,000 automobiles 
in Kansas. The State Automobile Department 
estimates that this year’s total will run to 
something like 130,000—an increase of about 40,- 
000. Most of the cars in Kansas are kept in 
private garages on the premises of the owner, 
usually very close to the house or barn. In 
nearly all of these garages more or less lubri- 
cating oil and gasoline are stored. Much of the 
gasoline is kept in large quantities. Very few 
have less than five or ten gallons and many 
have as high as a hundred gallons. Greasy 
rags thrown in the corner have a tendency to 
breed spontaneous combustion. The oil stored 
nearby is ready to add to the flames and the 
can or tank of gasoline stands ready to do its 
part by blasting the garage into fragments and 
throwing flaming liquid all over the neighbor- 
hood. Or a spark from a match or from a file 
on hard steel, or from friction of some sort or 
other, may ignite the gasoline at any time with 
the same result. Lives are constantly endan- 
gered and the property of the community 
hazarded by carelessness in storing and han- 
dling gasoline in private garages. 

Every garage should be kept as neat and clean 
as a kitchen. Oily rags should be disposed of 
promptly to avoid any possibility of spontane- 
ous combustion. 

Gasoline should be stored in tanks under 
ground. Much waste by evaporation is saved in 
that way and most of the fire danger is elim- 
inated. The State Fire Marshal hopes that the 
time will soon come when in Kansas all gaso- 
line in quantities of more than five gallons will 
be stored in under-ground tanks. 

In addition to these precautions an approved 
fire extinguisher of some kind should be placed 
at some convenient point in every private 
garage. 

One of these extinguishers will control a 
small blaze that otherwise might prove dis- 
astrous. 





Insurance Society of Cleveland 

President John H. Kenney and_ Secretary- 
Treasurer Benjamin Richards of the Insurance 
Institute of America, President A. C. Rommel 
of the Philadelphia Insurance Society, and 
Walter C. Chandler, delegate to the convention 
of the Insurance Institute of America, were the 
speakers at the regular monthly meeting of the 
Insurance Society of Cleveland at Cleveland, 
Ohio, Monday evening. The new officers, headed 
by F. B. Ayer as president were installed, and 
Kenneth R. Taylor, chairman of the educational 
committee last year, presented the certificates 
to those who had completed the course of study. 


Manufacturers Exchange Organized 

R. M. Williamson, manager of the Sprinklered 
Risk Underwriters of Chicago, and formerly 
with William and R. M. Williamson, who 
managed a number of interinsurance exchanges 
at Chicago, has plans under way for the organi- 
zation of a new exchange which will specialize 
on manufacturing risks. The organization is to 
be known as the Manufacturers Exchange. C. B. 
Chadwick, president of the Bankers Supply Com- 
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pany of Chicago, is also associated with the 
organization. 

The plan of operation is different from most 
exchanges. It will collect on issuance of poli- 
cies sixty per cent of the stock company’s rates 
and pay fifteen per cent of the stock rate for ex- 
penses. Six months later another deposit will be 
called sufficient to replenish the initial deposit 
and to pay ten per cent of the stock rate for 
additional expenses. 

The New York standard form of policy will be 
used and all contracts will be issued for periods 
of three years, with provision that they may be 
canceled at any time with the return of the un- 
expended deposit credited to the policyholder, 
and that this unexpended deposit, whatever it 
may be at the expiration of the policy, is re- 
turnable. 


Eastern Pennsylvania Fire Insurance 
Company 

Mercantile interests in eastern Pennsylvania 
are organizing a new stock fire insurance com- 
pany to be known as the Eastern Pennsylvania 
Fire Insurance Company. Operations will be 
confined to the State of Pennsylvania. The capi- 
tal stock is $100,000. At a recent meeting in 
Harrisburg the following officers were elected: 
President, Major John T. Ensminger, Harris- 
burg; vice-president, W. C. Hack, Shamokin; 
secretary, Wilmer Crow, Harrisburg; assistant 
secretary, C. H. Lichty, Reading; treasurer, 
Samuel S. Fackler, Harrisburg; P. G. Diener, 
Harrisburg, chairman of board of directors. 


Cancellations for Non-Payments 

The New York Fire Insurance Exchange re- 
cently met to consider the proposition of 
amending rules governing cancellations for non- 
payment, advancing the date at which the no- 
tices must go to the assured from the twentieth 
to the twelfth month. A circular was sent to 
the various members, on which this and other 
proposed changes were noted. 

At a subsequent meeting of the Exchange the 
matter was discussed and, failing of passage, 
was referred back to the arbitration committee. 

Joins National Union of Pittsburg 

William A. Page, who has been with the local 
department of the Continental of New York, 
has resigned to join the National Union of 
Pittsburg as New York representative of the 
brokers’ department of that company. Mr. 
Page is well known among agents and brokers, 
and is an ex-vice-president of the Barebones 
Alumni Association. His acquaintance will 
prove of great benefit to the National Union in 
New York. 


Improved Conditions in Buffalo 

According to a recent survey of the fire hazard 
in Buffalo, N. Y., by engineers of the National 
Board of Fire Underwriters, the conflagration 
hazard has been materially reduced by an in- 
crease in fireproof construction. There is a 
strong and well-organized fire department which 
is well trained and supervised. The one princi- 
pal drawback to conditions in the city is the 
inadequate water supply. 


Mutual Extends Its Lines 
The Wayne Mutual Fire Insurance Company 
of Easton, Ohio, has ben licensed to write 
Sprinkler leakage, lightning, gas explosion, 
dynamite, gunpowder explosion, automobile 


theft and property damage. 
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NEW MARINE COMPANY 





Proposed Corporation will Have Head 
Office at Boston 





GUY A. HAM IS ORGANIZER 





Prominent New England Insurance Men Affiliated 
with Him—Capital and Surplus 


Articles of incorporation have been filed at 
Boston by the Commonwealth Marine Insurance 
Company. The new corporation is to have its 
head office at Boston and will be organized under 
the Massachusetts law, with an authorized cap- 
ital of $300,000 and a surplus of $200,000. 

Guy A. Ham, who is a vice-president of the 
Massachusetts Fire and Marine and a promi- 
nent Boston attorney, has organized the com- 
pany. The directors of this company, which 
have already been elected in addition to 
Mr. Ham, are Edward M. Hamlin of E. M. 
Hamlin & Co., brokers, and president of the 
Melrose Trust Company; James D. Henderson, 
president Natick Trust Company; Frank E. 
Buxton, treasurer North End Savings Bank; 
Edric Eldredge, president Jamaica Plain Trust 
Company; Corwin McDowell, president Eastern 
Casualty Company, and Thomas W. Belham, 
general counsel of Gillette Safety Razor Com- 
pany. 

Realizing the necessity of having a large sur- 
plus, the directors have also formed a holding 
company to hold all the stock of the insurance 
company, with the exception of the amount 
necessary to qualify the various directors. Only 
stock of the holding company will be sold in 
the open market as soon as the entire capital 
stock of the insurance company has been paid 
in; all further sales of holding company stock 
will go into the surplus of the insurance com- 
pany. The company is authorized under its 
charter to do a general marine insurance busi- 
ness, but intends to devote its attention chiefly 
to automobile lines. 





Special Auto Dealers’ Policy Rates 
An interesting supplement to rates and rules 
on automobiles has been sent out by the lowa 
Rating Bureau, effective now. It is entitled 
“special dealers’ policies,’ and is as follows: 


Upon the payment by the assured of an ad- 
vanced annual premium of $500 and a state- 
ment to the lowa Rating Bureau by the assured 
of the valuation of cars in two or more loca- 
tions, a special average rate (plus 25 cents for 
theft coverage if desired) will be published by 
the Iowa Rating Bureau to cover dealers’ au- 
tomobiles, such rates to be effective for not 
more than one year from date of promulgation. 

Charge on second-hand cars one per cent 
additional; pro rata cancellation allowed with 
a minimum cancellation charge of 50 cents per 
car. 

Companies or agents desiring to write busi- 
ness of this class are requested to have the as- 
sured present to the bureau a written state- 
ment of the values of all cars to be covered, 
and location of same at time of application, 
also stating what amount, if any, applies to 
second-hand cars. 


War Risk Rates Easier 


Toward the latter part of last week and 
early this week the quotations of marine in- 
surance companies became less panicky and 
steadied downward. The prevailing figures 
showed a marked decline below the rates quoted 
on Monday and Tuesday following the news of 
the loss of six ships due to the activities of a 
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submarine off the Atlantic Coast. Transat- 
lantic rates went down from five to six per cent 
to from two and one-half to three per cent. 

Other rates were reduced similarly to the 
transatlantic; Mediterranean, six per cent and 
up; South American, one and one-half per cent 
and up; Far East via the Suez Canal, seven per 
cent and higher; Far East via the Cape of Good 
Hope about two per cent. 


Further Inquiry Denied 

The Interstate Commerce Commission has 
again denied the petition of the National Board 
of Fire Underwriters seeking an investigation 
into the origin and circumstances surrounding 
the recent fire and explosion at Black Tom 
Island. In its answer the Commission says: 

To your suggestion that either there was a 
violation of the Commission’s regulations or 
those regulations are inadequate to care for 
the dangerous conditions then existing, I have 
to say that the Commission has given most 
exhaustive consideration to every suggestion 
that has come to it within the scope of its 
power to prescribe regulations for the safe 
transportation of explosives. Manifestly the 
Commission cannot by a regulation prevent 
gunpowder from going off if fire reaches it. 
The Commission does not feel that it has 
either the duty or authority to undertake 
further investigation of this occurrence, and 
it is without power to enter any order that 
would prevent a similar occurrence under the 
circumstances as we understand them. 


Farmers Mutual Fire of Belton 

License to do business in Texas has been is- 
sued by the Texas Department of Insurance and 
Banking to the Farmers Mutual Fire of Belton, 
after the charter of the company had been ap- 
proved by the Attorney-General’s Department. 
This is a new company for Texas and has al- 
ready $150,000 of insurance risks subscribed. 
The officers of the new company are: George W. 
Cole, Jr., president; C. J. Jackson, vice-presi- 
dent; Sam D. Ware, counsel; Tom /Yarrell, 
treasurer, and W. A. Ray, secretary. The com- 
pany has already started active business. 


Guaranty Fire of Scranton 

James J. Boland, a leading agent at Scranton, 
Pa., is interested in the promotion of a new 
stock fire insurance company. The name of the 
new company is the Guaranty Fire Insurance 
Company, and the head office will be at Scran- 
ton. The proposed capital is $500,000 and the 
surplus is to be the same amount. The stock is 
being sold at $100 a share, $50 going to capital 
and $50 to surplus. Colby & Wise of Scranton 
are fiscal agents of the company. 





Texas Cities Seek Lower Rates 


Applications have been filed with the Texas 
Fire Insurance Commission by several cities in 
the State for a reduction of key rates of in- 
surance. Houston wants a reduction from 20 
to 18 cents; Beaumont from 24 cents to what- 
ever may be allowed by the commission; Dallas 
from 17 to 16 cents; Cameron from 56 to 40 cents. 
Action on these applications will be taken 
shortly. 


— 


New Automobile Company Organized 

The Automobile Insurance Company of North 
Dakota is being organized at Bismarck under 
the mutual laws of the State. Among those in- 
terested in the promotion are: Charles Staley, 
Alexander McDonald, C. H. Olsen, Thomas Hall, 
E. M. Walla, Dr. M. W. Roan and F. E. 
McCurdy. 
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DEPOSIT CAPITAL 





Sovereign Fire of Toronto will Draw a 
Portion 





EXAMINATION REPORT 


—— 


FILED 


Status of the Company's Risks in This Country— 
Extracts from Examiners’ Report 


Sovereign Fire of Toronto 

The New York Insurance Department has com- 
pleted and placed on file the report on an ex- 
amination of the Sovereign Fire Assurance 
Company of Toronto. The company requested 
the examination in order that it might be per- 
mitted to take down a part of its deposit in 
New York State. It .is probable that the In- 
surance Department will permit the company to 
do this, as the examination showed that most of 
the policy obligations had been terminated by 
the assureds’ acceptance of the policy of the 
Globe and Rutgers, which reinsured the Sover- 
eign’s business. 

The report states that the New York Insur- 
ance Department holds total assets of the 
Sovereign to the amount of $215,516 as of May 
31, 1916. Against these assets were liabilities 
of $1605 for an outstanding loss and a possible 
small claim filed against the company by the 
receiver for the Franklin Fire. These liabil- 
ities, however, still leave assets in this country 
in excess of $200,000. The report said, in part: 

From an examination of the company’s reinsurance 
schedules at the home office in Toronto, Canada, it 
was found that the total outstanding policy liability on 
contracts issued by the Sovereign, iadladinn those 
issued by the Acme Fire Insurance Company and not 
yet terminated, on May 31, 1916, amounted to the sum 
of $314,937.50. Of this amount, $221,612.50 expires 
during the remaining seven months of 1916; $89,225 
during the year 1917, and $4100 in the year 1918. 

The company has been anxious, and has expressed 
a desire to withdraw a part of its capital deposit, and 
to such end, with the approval of this Department, 
made an effort to replace its policies by substituting 
those of the Globe and Rutgers and _ to cancel the 
balance before the terminating date. That its efforts 
in this direction have been largely successful is evi- 
denced by the fact that policy obligations on May 31, 
1916, amounting to $225,645, of a total outstanding 
of $314,937.50, have been assumed by the Globe and 
Rutgers under a certificate signed by the assured in 
each case. The hg serie of the certificate, it is 
assumed, relieve the Sovereign from any liability and 
preclude any action against the company for claims 


that may be presented on account of the original con- 
tract having been executed between the Sovereign and 
the assured. A copy of the certificate is attached 
hereto. 


For the balance, or $89,292.50, the company was 
unable to present actual evidence of cancellation, 
although $17,655 of said amount presumably is can- 
celed, for the reason that canceled checks for the re- 
turn premium have been returned, properly endorsed, 
by the assured in answer to the company’s request 
for cancellation, in the form of a registered five-day 
cancellation notice, the policies evidently having been 
lost or mislaid. 

Assuming the cancellation of such policy obligation, 
there still remains outstanding $71,637.50, for which 
no evidence was submitted canceling direct the 
Sovereign policies. Such amount includes $25,854 
policies of the Franklin Fire Insurance Company re- 
insured by the Sovereign. It must be understood 
that, notwithstanding the efforts of the company to 
cancel its policy obligation, the fact remains that the 
Globe and Rutgers Fire Insurance Company of New 
York reinsured this liability under the several con- 
tracts enumerated above, and are legally liable and 
financially responsible to provide for the payment of 
any claim that may become due thereunder, 





Indiana Agents Elect 

At the annual meeting of the Indiana Associ- 
ation of Insurance Agents, held at Indianapolis, 
Obie J. Smith of Indianapolis was elected presi- 
dent, and Marshal Robb of Clinton secretary. 
Resolutions were adopted recommending the 
suspension of Insurance Departments from the 
State Auditor’s Office, and favoring agents’ 
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qualifications, anti- discrimination, resident 


agency and reserve deposit laws. 





Wisconsin Fire Prevention Association 

A. D. Yeaton, State agent of the New Hamp- 
shire Fire, was elected president of the Wis- 
consin State Fire Prevention Association at the 
annual meeting held at Milwaukee last week. 
B. M. Welch of the Phoenix of London was 
elected vice-president; H. E. Rearden of the 
Norwich Union, secretary and treasurer, and 
Miss Gertrude M. Fielding was re-elected as- 
sistant secretary and treasurer. 





Canceled—Not Taken 


One dead loss which can be largely reduced, if 
not eliminated, by the co-operation of the 
agents, is that of the policy which ends its 
career under the above classification. 

From beginning to end it not only produces 
no revenue, but an ascertainable expense and 
no end of bother. 

The cost of putting the daily report through 
the home office or department books is, in the 
first place, $3, according to figures which give 
a dependable average. The cost of putting the 
cancellation through the books is as much. 
There is $6, and as the home office or depart- 
ment receives 12,000 such policies a year, $72,- 
000 is added to the expenses. This is increased 
by those instances in which endorsements are 
added to the policy, it costing as much to 
record the endorsement as the original policy. 

Besides this the company is liable for losses 
sustained, while the policies are on the books, 
irrespective of the non-receipt of premiums. 
There is no telling how many losses are paid 
on policies whose holders, before their fires, 
intended to return their policies. 

Correspondence on such policies must be kept 
in suspense file, such file requiring the atten- 
tion of four to eight men. In one instance 
within the last month eight letters were writ- 
ten by the main office and four by the agent, 
and this cancellation was by no means an ag- 
gravated case.—Firemans Fund Record. 


Agency Changes 
—H. C. Bingham of the National Inspection Com- 
pany has been appointed a special agent for the Atlas 
in Ohio. 
—F, M. Yelton has resigned 1s special agent for 


the State of Pennsylvania to become Michigan State 


agent for the Crum & Forster companies. 

—The American National Fire of Columbus has 
appointed E, M. Braddock of New Lexington as spe- 
cial agent for Southeastern Ohio, and R. R. Johnson 
of Salem as special agent for Northeastern Ohio. 

—The Michigan Commercial has appointed Dorman 
W. Crane as special agent to assist State Agent Ward 
\v. Webb. He was formerly with the National In- 
spection Company of Chicago. His headquarters will 
be at Columbus, Ohio. 

—T. M. Boyer has been appointed special agent for 
the Connecticut and the Westchester Fire for Mon- 
tana, East Idaho and Utah, succeeding the late W. S. 
Ferris, with headquarters at Helena. He was for- 
merly with the Germania, 

—Marsh & McLennan of San Francisco have been 
named as general agents for the Oregon and Idaho 
territory of the Northwestern Fire and Marine, This 
territory was formerly under the jurisdiction of the 
Pacific States Fire of Portland. 

—Harold P. Warren has been appointed special 
agent of the Security of New Haven for Maine, New 
Hampshire, Massachusetts and Rhode Island, with 
headquarters at Boston. He has been with the Paw- 
tucket Mutual for the past seven years. 

—Webb & Skinner, who have been general agents 
for the Hanover of New York in the Carolinas, with 
headquarters at Raleigh, have resigned. The terri- 
tory has been added to that of Special Agent H. Y. 
Cnatterly of Baltimore, who covers Maryland and 
Virginia. 

—W. Van Iderstine, inspector for the National In- 
spection Company, has been appointed special agent 
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for the St. Paul Fire and Marine in Western New 
York and Western Pennsylvania. Prior to going with 
the National Inspection Company he was special agent 
for the Western Sprinklered Risk Association. 


—H. J. Hill has been appointed special agent of 
the German-American of New York in Connecticut 
and Western Massachusetts to succeed E. S. Archer. 
Mr. Hill has Pheenix of London 
in Western Pennsylvania for the past three years, and 
was for some years covering New England for ‘other 
companies, 


represented the 


Fire Notes 


—The Foulkes-Sevier Insurance Agency has been 
incorporated at Birmingham, Ala., with a capital of 
$10,000. 

—The Milwaukee Automobile Insurance Company 
has been organized at Milwaukee, Wis., to operate as 
a limited mutual. 

—It is reported that the United States Under. 
writers of Kansas City, Mo., is consolidating with the 
American Inter-Insurance Exchange. 


—The Iowa National Fire of Des Moines, organized 
by former Insurance Commissioner Bleakley, has sold 
its capital stock of $1,000,000 and will begin business 
the first of the year. 

—The New Brunswick, the North River and the 
United States Fire will shortly enter British Colum. 
bia. The United States Fire is also planning to enter 
Nevada, Montana and Idaho. 

—Herman Pfeil has been elected president of the 
Milwaukee Board of Underwriters, with Charles L, 
3orst as vice-president, J. O. Myers as secretary, and 
E. Philip Hunkel, treasurer. 

—Stock salesmen familiar with the selling of stock 
of fire insurance companies can learn of an opening 
in Central New York by corresponding with the party 
who advertises in another column in this issue. 

—Amos A. Watson is the Republican nominee for 
Insurance Commissioner in the State of Delaware. 
He is a resident of Dover and is prominent in com- 
mercial and public life in that city. 

—The New Jersey, New Brunswick and the Mer- 
chants, which have heretofore been reporting to the 
East from Utah, will henceforth report to W. W. 
Alverson, manager, at San Francisco. 

—The Union Automobile Assurance Association has 
been licensed by the Illinois Insurance Department 
and will begin business at once. The company will do 
an inter-insurance business in Illinois only. 

—The annual meeting of the Western Automobile 
Underwriters Conference will be held October 20. 
Fred J. Sauter, who has been secretary for five years, 
announces that he will not consider a re-election. 

—A temporary injunction restraining the Columbia 
Mutual Fire Insurance Company of Boston from con- 
tinuing business has been secured by Insurance Com- 
missioner Hardison. The company was licensed March 
30, 1916. 

—Manager C. T. Ingalls of the Oklahoma Inspec 
tion Bureau will file a new schedule of basic fire rates 
with the Oklahoma State Insurance Board November 
1. They will not differ radically from the present 
rates. 

—Randall B. Williams has sold his interest in the 
fire insurance agency of Hooper & Williams at Blos- 
som, Tex., to G. D, Dickey. The new firm name is 
Hooper & Dickey. The agency has fifteen companies 
on its list. 

—John C. R. Eckerson of the firm of Thomas & 
Eckerson, insurance brokers of New York city, died 
on Monday at the age of sixty-six. He was a mem 
ber of a number of local insurance and real estate 
organizations. 

—The Missouri Insurance Department has placed 
the Farmers Town Mutual Fire of Mexico, Mo., 
the hands of a receiver because of failure to pay 
losses. The Department has recommended that the 
organization of similar mutuals be not permitted. 

—The Automobile Insurance Company of Hartfo 
has entered the marine field and is now accepting 
ocean marine and war risks on cargoes. Joseph J. 
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October 19, 1916 


McGivney has charge of the new department, and C. 
Russell Ebert is in charge of the New York office. 
~The American Eagle Fire of New York, by Presi- 
dent Henry Evans, has circularized its agents explain- 
ing its succession to the Fidelity Underwriters. The 
circular also contains letters relating to the full pay- 
ment of its Black Tom Island loss to the Federal 
Sugar Refining Company. 

—The Canadian Fire Underwriters Association was 
recently the subject of some adverse criticism at the 
hands of E. P. Heaton, Fire Marshal. The associa- 
tio made a reply to this criticism, setting forth its 
objects, purposes and accomplishments. The reply 
closed with a commendation of schedule rating as an 
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effective means of reducing the fire waste, and con- 
sequently the cost of fire insurance. 


—A new schedule for rating sprinkler leakage was 
approved at the September meeting of the Eastern 
Sprinkler Leakage Conference held at New York last 
week. The schedule must be approved by the Western 
Sprinkler Leakage Conference before it will become 
effective. 

—The New York Insurance Department has com- 
pleted an examination of the increase in capital of the 
North River of New York. The company recently 
added $100,000 to capital and $60,000 to surplus, 
making the former $600,000 and the latter, approxi- 
mately, $900,000. 





Fire Insurance 


—A paper upon “Fire Insurance Rates: Problems 
of Co-operation, Classification, Regulation,” by Robert 
Riegel, of the University of Pennsylvania, which ap- 
peared in the Quarterly Journal of Economics, pub- 
lished by Harvard University, has been reprinted in 
pamphlet form. It presents a review of the rate ques- 
tion and treats of the various methods of rating 
which have been and are being used. 


—Somerville, Mass, has been reinspected by the 
engineers of the National Board of Fire Underwriters. 
They found that conditions had been greatly im- 
proved since their last visit, but reported that the 
water supply was still deficient and that the fire de- 
partment was undermanned. 
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and render a more complete service to your clients 
by selling a low priced disability policy in conjunc- 
your other line, thus protecting him 
against loss of time, insuring the premium on your 
other policy, and increasing your own income. 


A superior line of policies for this purpose 
not to be found than is issued by the 
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AGENTS’ AND INSPECTORS’ 


POCKET BOOK OF FIRE 


ASSOCIATE MEMBER NATIONAL FIRE PROTECTION ASSOCIATION. 
MEMBER PHILADELPHIA ALUMNI, COLUMBIA UNIVERSITY. 


Author of ‘‘Fire Insurance Agents’ and Surveyors’ Pocketbook 
of Information” and ‘‘Special Agents’ and Adjusters’ 


An up-to-date and comprehensive work which should be in the 
possession of every Special Agent, Inspector and Local 
An idea of the broad scope of this work may be obtained by a glance 
at the chapter titles given below, although this list gives no intima- 
tion of the numerous details presented in the book. 


* Fire Pumps and Notes. 


There is a copious Index which will enable the reader to locate 
quickly any particular item of information. 


Prices of the AGENTS’ AND INSPECTORS’ PockEeT-Book oF Fire 
PROTECTION (Bound in Red Russia Leather): 


Per copy, 
12 Copies, = = 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 
INSURANCE EXCHANGE 


PROTECTION 


By GEORGE VELTEN STEEB 


Handbook.”’ 


Agent. 


Construction. 

Special Construction and Notes. 
Fire Doors and Shutters. 

Heating. 

Lighting. 

Electric Light and Power Installation. 
Sprinkler Equipment. 

Fire Pumps. 


Reservoirs and Other Sources of Water Supply 
for Fire Pumps. 

Other Fire Appliances. 

Oils, Varnishes, Benzine, etc. 

Oily Waste and Other Spontaneously Combusti- 
ble Material. 

Waste and Rubbish. 

Special Information. 

Watchman and Watchman’s Time Recording 
Apparatus. 

Miscellaneous Information and Tables. 

Hazards. 





$48.00 
$90.00 


$2.50 
$24.00 
100 Copies, =- = 


25 Copies, = = 
£0 Copies, = = 
$150.00 








135 Wittiam STREET 
NEW YORK. 
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Save Yourself Time, Trouble, Mistakes 
BY USING 


The Lost Policy Certificate 


Send for sample, or $1.50 for a trial order of 100. 


CAREY & ZIMMERMAN, Cincinnati 


Endorsed by Insurance Departments, Company Officials, 
and Agents Everywhere. 






































Insurance Sales Letters 


Open the way to real business——letters that make the actual prospect “speak out.” 
An official of one Insurance Company writes “I want you to know how thoroughly well 
pleased I am with the insurance sales letters. They cover the ground admirably and I 
shall be able to make effective use of them.” Life, Accident, Partnership and Corpora- 
tion insurance salesmen request particulars—ask for folder 11A. 


William S. Hull, Madison, Conn. 











Figency Wants. 
FIRE STOCK SALESMEN 


We want three stock salesmen familiar with selling fire in- 
surance stock. ‘Territory is Central New York State, which 
is in excellent financial condition. No advances. 

Address, P. O. Box No. 598, Syracuse, N. Y. 


WANTED 


An old line legal reserve Company—writing Guaranteed, 
up-to-date modern Contracts—wishes to correspond with a 
capable producer and organizer of territory for the States of 
Texas, Kansas, Tennessee and Arkansas. 

Do not reply unless you can furnish satisfactory evidence 
as to good moral character. Opportunity for the right man. 

Address ‘‘K,” care of The Spectator, P.O. Box 1117, 
New York City, N. Y. 


SHENANDOAH LIFE INSURANCE COMPANY 


ROANOKE, VA. 
Began Business January 26th, 1916. 














R. H. ANGELL, President 


Authorined Canitel (now being e0ld)......cceccccccctccsccccccosces $500,000.00 
Surplus, when all stock is sold, will be.........cccccccsecccsccevcccoee 375,000.00 
Capital (and Surplus) already sold is more than............0.seeee08 500,000.00 


Now operating in Virginia and Florida. 
Will immediately enter West Virginia. 
Liberal General Agency Contracts open for the above States. 
Start with us—Grow with us. 
Make application for Florida Agencies to 

N. P. POLLITT, Field Superintendent, 

906 Florida Life Bldg., Jacksonville, Fla. 

For General Agency in other States, write at once to 


R. K. SHAW, Vice-President and Manager of Agencies. 





Prominent Hgents and Brokers 











[EON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 


British America Assurance 
German-American 

First National 

Stuyvesant 
Concordia 


American Eagle 
Hamburg-Bremen 
Fidelity-Phenix 
National-Hartford 
Philadelphia Underwriters 


Maryland Casualty, 
Bonding Dept. 

New York Plate Glass 

Continental Casualty, 


Phenix-Paris Workmen’s Compensation 


EXCESS LINES SOLICITED 
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Prominent Agents and Brokers 














PERCY B. DUTTON, MANAGER 


NEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. 
CAPITAL FIRE OF N. H. 


TEUTONIA FIRE OF PA, 
GEORGIA HOME OF GA, 

















TELEPHONE 4148 JERSEY CITY 
JAMES RANSOM 
INSURANCE AGENCY 


1 MONTGOMERY ST., JERSEY CITY, N. J. 


General Fire Assurance Co. 
Standard of New Jersey 








B. N. EXTON CHAS. DUPEE D. ELDER R. F. BROWN 
PRESIDENT VICE-PRESIDENT TREAS. AND SEC. ASST. TREAS, 
B.N.EXTON & CO. 
INCORPORATED 
64 WALL ST. NEW YORK 


INSURANCE BROKERS 
SUCCESSORS TO 
THE EXTON-HALL BROKERAGE & VESSEL AGENCY 
JAMESON & FRELINGHUYSEN 


Special Facilities for Covering Large Lines of Insurance on IMPROVED RISKS 
and FLOATER PROPOSITIONS 














State Mutual Life Assurance Co. 


of Worcester, Mass. 


POLICIES—the most satisfactory 
SERVICE—the most efficient 
COMPENSATION—the most liberal 


C. W. ANDERSON & SON 


General Agents for 45 years 


1657 Cort. 220 Broadway F. H. Wallace 


Tel. 
1658 N. Y. City Associate 


We are in a position to furnish bright young men 
with ammunition to win success. 

















Aictuartal. 





WANTED 


By unusually successful young western company, young 
Actuary who is also capable and willing to assist on books. 
Unusual permanent opportunity for clean-cut capable man. 
No other kind considered. Give full detailed information 
regarding age, experience, habits, étc., also whether married 
or single. Enclose recent photo. 





Address N. F. C., care of The Spectator, P. O. Box 1117; 
New York City, N. Y. 









